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Cautionary Statement
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AThis presentation contains forward looking information

AForward looking information is based on management
assumptions and analyses

AActual experience may differ, and those differences may be material

AForward looking information is subject to significant uncertainties and
risks as they relate to events and/or circumstances in the future

AThis presentation must be read in conjunction with other financial
statements and the disclosures therein



PGS Business Structure

Marine Contract

Marine market
leadership

28%* of 2016 revenues

Marine Contract delivers exclusive
seismic surveys to oil and gas
exploration and production
companies

*Remaining 1% relates to Other revenues.

MultiClient
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Diverse MultiClient library 1
Improving financial
performance

62%* of 2016 revenues

MultiClient initiates and manages
seismic surveys which PGS
acquires, processes, markets and
sells to multiple customers on a
non-exclusive basis

Operations

Productivity leadership

Operations supports Marine
Contract and MultiClient with vessel
resources and manages fleet
renewal strategies

Technology differentiation
Rapidly becoming at par with
industry best

9%* of 2016 revenues

Imaging and Engineering processes
seismic data acquired by PGS for its
MultiClient library and for external
clients on contract and manages
research and development activities



Competitive Advantage @
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The Worl dés Best Seismic Fleet with FI=vI

2017 2018 2019 2020 2021 2022 2023 2024 2025 2026
The Ultra High-end Ramforms
Ramform Hyperion

Ramform Tethys
Ramform Atlas
Ramform Titan
Ramform Sterling
Ramform Sovereign

High-end Conventional on Charter

Sanco Swift - in operation 3x2 years option

PGS Apollo - in operation 5 years option*

Sanco Sword - cold stacked 3x2 years option

High-end Ramforms - Flexible Capacity
Ramform Vanguard - planned cold-stacked

Ramform Valiant - cold stacked
Ramform Viking - cold stacked
Ramform Challenger - cold stacked

Ramform Explorer - cold stacked
*With possibility to buy back after year 5 and 8

B8 In operation 1 charter period 1 Option period

ACombination of chartered high capacity conventional 3D vessels and temporarily cold-
stacked first generation Ramform vessels:

I Improves fleet flexibility
I Chartered capacity with staggered expiry structure
I Positions PGS well to take advantage of a market recovery



Competitive Advantage @
Industry Leading MultiClient Performance =

100 % -

500 | A Strategic p'rlo_rlty since 2010 to increase weighting
600 | of the MultiClient business

0% i Brings greater stability to overall Group performance
2006 | in a highly cyclical market

0 | i MultiClient share of total market will continue to

2008 2009 2010 2011 2012 2013 2014 2015 2016 Q1 2017 Q2 2017 increase going forward
mMC revenues Contract revenues Imaging & Other revenues
20 Revenues/book value

A Revenues currently dominated by MultiClient

T 52% of revenues in 1H 2017, will increase
1 significantly in 2H
0

_ I Q22017 sales/investment of 2.9x
0o i Most of EBITDA is generated by MultiClient activities
2008
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2010 2011 2012 2013 2014 2015 2016 I GeoStreamer, leading productivity and advanced,

WPGS - CompanyA = Company8 mCompanyC = Company D high quality imaging drives higher returns from library
30 Revenues/Investment
EZ A Retains flexibility to leverage a recovery in the
s marine contract market
10 T Marine contract player with differentiating productivity
05 and technology
0.0

2007 2010 2011 2m2 2013 2014 2015 2016
mPGS MC revenueslMC investments Company A Company B mCompany C Company D 5



Competitive Advantage
‘GeoStreamer and Enhanced Imaging Capabilities

Enhanced illumination Increased
and clearer earth efficiency and
model improved
illumination

5B

GeoStreamer® with Reliable Quantitative GeoStreamer® Innovative survey
GeoSourceE Interpretation (QI) and enabled separated designs based on

The full deghosting rock properties wavefield imaging SWIM
solution (CWI) )

Leading Broadband Technology ' New Acquisition

-

GeoStreamer i PGS Business and Technology Platform
A Enhanced resolution, better depth imaging and improved operational efficiency
A Enables the best sub-surface image for reservoir understanding and well placement




Competitive Advantage
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Premium 4D Offering and Strong Market Share ==
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Source: PGS internal estimates.
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Number of 4D projects
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2018 E

A Oil companies invest more in producing
fields and fields under development

ANumber of production seismic (4D)
projects will more than double in 2017
compared to 2016, and is expected to
increase further in 2018

A 4D activity increasing in North Sea, West
Africa and Brazil

A PGS will conduct more than 50% of global
4D surveys for 2017

I PGS is well positioned in the 4D market

I ~35% of 2017 contract revenues expected
to come from 4D



Financial Summary
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*EBITDA, when used by the Company, means EBIT excluding Other charges, impairment and loss/gain on sale of long-term assets and depreciation and amortization.
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**Excluding impairments and Other charges.
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Order Book
300 - AOrder book of USD 248 million
by end Q2 2017
2 0] AVessel booking*
I ~90% booked for Q3 2017
150 - I ~45% booked for Q4 2017
I ~15% booked for Q1 2018
100 1 I ~5% booked for Q2 2018

07{? oe,é\ oe{s\ 07%5‘ 0776' 0‘3’5\ Ouv%‘ Qy’e >, %,

*As of September 12, 2017, based on 9 active vessels and excluding cold-stacked vessels. Vanguard cold stacked mid Q4.




Market Activity
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3500 -

3000 A

2500 +

USD million

1000 -

500

Source: PGS internal estimate as of end August 2017. Value of active tenders and sales leads are the sum of active tenders and sales leads with a probability weight and represents Marine 3D contract seismic only.

2000 +

1500 -

Bidding Activity for Marine Contract excluding

MultiClient
e PPN e e e X
F & F L E T HE O S

s A ctive Tenders Manne Contract

All Sales Leads Marine Contract (Including Active Tenders)

A Encouraging leads development for
2018

A Seismic demand primarily driven by:

I Positioning for strategically important
license rounds

T Seismic commitments in E&P licenses

I Significant increase in production
seismic, especially in North Sea, West
Africa and Brazil

A Overall relative MultiClient activity
expected to continue to increase
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Marine Seismic Market

ASubstantial i mproveme:t
cash flow

I Pockets of opportunity for Q2/Q3 contract
pricing owing to more 4D production
seismic and capacity constraints in some
regional markets

A Outlook

I Currently low and competitive contract
bidding activity for Q4
I Improved bid pipeline for Q1/Q2 2018
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